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NOBLE APEX ADVISORS LTD

Open Door,

Clear Vision & A Challenging
New Way of Thinking!

When customers seek independent financial advise from a company
they have reason to trust, they seek out NOBLE APEX, not least because its
Managing Director, Dr. M. F. CHAN is perhaps one of the few outspoken
financial commentators whose views are sought, respected and acted upon.

Here’s why.
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M. F. Chan: “While | concede that there can be no end to this pondering of uncertainty, the least
we can do is be a little less greedy and a little more pragmatic.”

nvestment is not a question of specu-

lation, so perhaps we could all stop

speculating if the recession is over or

not, says Dr. M. F. Chan, Managing
Director of Noble Apex Advisors Ltd.
“This isn’t doing anyone any good. At
Noble Apex, we advise our customers to
consider investments as a part and parcel
of a good habit and not a ‘get rich quick’
alternative,” says Dr. Chan.

“I have always held that though no one
could have predicted the onset of the
global economic tsunami, yet the impact
could have been slightly minimized had
the ‘bandwagon syndrome’ not been as
strong. Investors love to play with the little
knowledge they get from the grapevine or
the media but just a little introspection and
pondering would help people see a little
more clearly.”

“Take for example, everyone’s talking
about (and many are acting on) the growth
of China. It’s the bandwagon syndrome at
play again. How many of us stop to ponder
the impact of a growing China on Hong
Kong? What is the pace at which China
may be ‘internationalised’? How will a
growing China impact on regional markets
and of course, the impact of a stronger
Renmimbi on the global economy — does
anyone know for sure what impact these
variables will have on our investment
plans?”

“While I concede that there can be no
end to this pondering of uncertainty, the
least we can do is be a little less greedy and
a little more pragmatic.”

Think Independently

“Another issue our industry loves to tout
is the proverbial ‘developing markets’.
Investors don’t stop to ponder the risk in



“Our history is built on advising

clients for long-term gains and we have

always shied away from speculators

because at the end of the day,

speculation isn’t something that can

be trusted to yield sustained, quality

growth. Investment should be a habit,

these markets but just get taken in with the
potential. See, as a species we are too
accustomed to the herd mentality. We tend
to go with the ‘popular’ opinion and when
we slip, fall and get badly hurt, we look for
someone to blame. Is that a sign of matu-
rity? I think not.”

“Investors have also historically never
been too diligent when it comes to asking
the right questions of their financial
advisors. I agree that education is lacking
in this area but some things are a question
of common sense. Like, you would expect
investors would make educated enquiries
about fee-based products and services,
competence and accreditation of your
financial advisor. If investors took more
responsibility for their actions there would
be less damage done when such global
meltdowns appear. Stop passing the buck
and playing the blame game. Make
investment a way of life, a journey, not a
destination.”

Great Expectations

“One of the main challenges we face as
professionals is the art of managing client
expectations. This is where education and
ethics play a crucial role. As an indepen-
dent financial advisor, we are obliged to
present as realistic a picture as possible to
the client irrespective of what the client
wants or expects without fear or favour.
This is integrity. It is better to be upfront
and straight up with clients rather than be
popular at their costs. This is why our
customers at Noble Apex often refer us to
their friends and relatives because we have
had a reputation when it comes to being
candid and straight-forward with clients.

not a game of dice.”

Our history is built on advising clients for
long-term gains and we have always shied
away from speculators because at the end
of the day, speculation isn’t something that
can be trusted to yield sustained, quality
growth. Investment should be a habit, nota
game of dice.”

Speaking on changes in the industry, Dr.
Chan remarks, “we are now catering to a
very different market. People have been
shocked into waking up and consumer
demand for transparency is higher than
ever. New rules are putting more power in
the hands of the end user and of course the
Internet is doing more than its fair share of
educating those who wish to be educated.
Disclosure is coming at a pace like never
before and transparency is taking center-
stage. These trends bode well for the
industry and the consumer and perhaps
just as importantly for Hong Kong, in its
bid to continue to be a world-class finan-
cial centre.”

Yau Mo Tipsy?

This isn’t a question you want to put to
Dr. Chan but if you do so (gently), he
might suggest that China’s Renminbi
should have a part in everyone’s portfolio.
“The best tip I can provide to any investor
is to spend time with your financial advisor
and understand the possibilities. Invest-
ment is a commitment and your quality of
life depends on the decisions you make
with your hard earned money. It is up to
you to satisfy yourself with the quality of
advise you are getting from your financial
advisor. Proper planning and realistic
expectations are the best tips I can provide
to anyone serious about investing. Ensure

you are being advised by experienced,
accredited personnel who take time to
understand your investment appetite, your
life’s goals and obligations and your
expectations, which is most important.”

“You might want to get your own
queries answered by your financial
adviser. Ask questions about the impact of
investment trends on global markets, the
situation of the US-European markets and
economies and the impact of these trends
on Asia’s economic destiny. Examine the
potential and the risk of emerging markets.
Examine China’s growth and ask for
forecasts of China’s economic future vis-
a-vis the global economy. Yes, you may
not be able to understand it all but you will
be better informed before you make that all
important decision to make that crucial
investment decision. Be prepared, stay
safe.”

Reputation of IFA

“Let’s face it, there is no limit to the
choices you can be presented with when it
comes to investment. The trick is in under-
standing the pros and cons, the potential
and risks and then it is important to bench-
mark your expectations against your
ability to cope with any possibilities of
loss. Here, the sheer complexity of the
financial instruments renders the average
consumer a bit at a loss. This is where
reputation of the IFA and record of integ-
rity comes to the fore. The fact remains
that a financial adviser has much more
resources and intelligence at his disposal
than the average consumer.”

But, how does a consumer know if the
IFA is recommending what is in the
customer’s real interest?

“In cases of doubt, the customer has the
right to get other opinions before making
that decision. At Noble Apex we encour-
age and often insist on our customers
satisfying themselves before making such
decisions and that’s what brings us the
referral business we enjoy today. Noble
Apex has an enviable client base of
satisfied customers most of whom have
come in as referrals from customers
satisfied with the service. We don’t cater
to punters but rather to investors serious
about pragmatic gains on which they build
the future of their families. We take our
business very seriously at Noble Apex.
That’s what makes us different,”
concludes Chan. H

For additional information please visit
www.nobleapex.com
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